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National Sales & Marketing Coordinator – On Premise

About Bidfood Liquor

Bidfood Liquor is a rapidly growing national liquor distribution business built around a unique foodservice and liquor proposition for the On Premise market. Operating through Bidfood’s nationwide branch network, we partner with bars, restaurants, hotels, clubs, entertainment venues and hospitality groups across New Zealand to deliver complete beverage solutions, industry-leading service and strong supplier partnerships. As an entrepreneurial and high-growth business with a national footprint and local execution, we are continuing to invest in people, capability and long-term growth across the hospitality sector.

The Role

We are looking for a highly organised, proactive and commercially minded National Sales & Marketing Coordinator – On Premise to support the continued growth of our liquor business.

This role will act as a central support function for the national liquor team, working closely with the Head of On Premise, National Business Development Managers, branch liquor specialists and supplier partners to improve execution, communication and operational efficiency across the business.

The role is highly dynamic and suited to someone who thrives in a fast-paced environment, enjoys multitasking and takes pride in delivering high-quality work with strong attention to detail. You will play a critical role in supporting sales growth, supplier engagement, marketing coordination and day-to-day operational support across the business.
Key Responsibilities
Sales & Operational Support

· Provide day-to-day support to the national liquor team 

· Manage general sales support functions 

· Coordinate branch communication and support execution  

· Support the wider liquor team by reducing administrative workload and improving operational efficiency 

Supplier & Pricing Coordination

· Liaise closely with supplier partners regarding pricing, promotions, activations and general communication 

· Manage pricing files, price loading and supplier pricing updates 

· Coordinate and assist with supplier-related administration 

Marketing & Trade Support

· Coordinate promotional activity and trade marketing initiatives across the business 

· Support the execution of supplier campaigns, customer activations and events 

· Assist with menu support, POS coordination and marketing collateral 

· Work alongside suppliers and branch teams to ensure strong execution of marketing initiatives 

· Assist with internal communication of promotions, supplier activity and key initiatives 

Reporting & Commercial Support

· Assist with sales reporting, branch performance reporting and commercial analysis 

· Support tracking of key business metrics and project delivery 

· Contribute to improving business processes, communication and overall team efficiency 



What Success Looks Like

· High level of organisation, responsiveness and accuracy 

· Strong execution of promotions, projects and supplier initiatives 

· Improved communication flow between suppliers, branches and the national team 

· Efficient management of pricing, reporting and administrative functions 

· Ability to consistently meet deadlines in a fast-paced environment 

· Supporting the sales team to spend more time winning and growing business 

· Positive relationships across suppliers, branches and internal stakeholders 



About You

To succeed in this role, you will be highly organised, commercially aware and thrive in a fast-moving hospitality-focused environment.

You will bring:

· Previous experience within liquor, hospitality, FMCG or related industries preferred 

· Experience in sales support, coordination, administration or marketing support roles 

· Strong organisational and time management skills 

· Excellent attention to detail and ability to manage multiple priorities simultaneously 

· Strong communication and relationship-building skills 

· A proactive and solutions-focused mindset 

· Strong systems capability with the ability to learn and adapt quickly 

· Intermediate to advanced Excel capability 

· Experience with Canva, PowerPoint or marketing support tools advantageous 

· Hospitality industry understanding or passion for the On Premise market highly regarded 



Why Join Bidfood Liquor?

· Join a rapidly growing and entrepreneurial business 

· Work within a dynamic national team with strong supplier partnerships 

· Opportunity to develop and grow your career within the liquor industry 

· Exposure to leading hospitality venues, brands and suppliers across New Zealand 

· Diverse and fast-paced role with genuine impact on the growth of the business 

· Supportive team environment with long-term development opportunities 

· Auckland Support Office based role with exposure to national projects and initiatives 



Location

Based from our Auckland Support Office. Occasional travel and attendance at trade events may be required.

