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National Business Development Manager – On Premise

About Bidfood Liquor

Bidfood Liquor is a rapidly growing national liquor distribution business built around a unique foodservice and liquor proposition for the On Premise market. Operating through Bidfood’s nationwide branch network, we partner with the On Premise market to deliver complete beverage solutions, industry-leading service and strong supplier partnerships. As an entrepreneurial and high-growth business with a national footprint and local execution, we are continuing to invest in people, capability and long-term growth across the business.

The Role

We are looking for a highly driven and commercially National Business Development Manager – On Premise to help lead the next phase of growth for our liquor business.

Reporting into and working closely with the Head of On Premise, this role will be responsible for driving sustainable and profitable growth across an allocated group of branches throughout New Zealand.

The role combines national business development, hospitality beverage expertise, branch coaching and commercial leadership. You will work closely with branch teams, regional liquor specialists and supplier partners to execute the national liquor strategy while actively winning new business and growing market share within your regions.

This is a highly visible and hands-on role requiring regular travel, strong trade relationships, and a genuine passion for the hospitality industry.

Key Responsibilities
Business Development & Growth

· Drive sustainable and profitable growth across allocated branches and territories 

· Identify, target and secure new On Premise business opportunities 

· Develop and grow relationships with hospitality groups, bars, restaurants, hotels, clubs and entertainment venues 

· Support and lead regional business development initiatives within your territories 

· Assist with national account opportunities, tenders and key strategic projects where required 

· Deliver against revenue, margin and customer growth targets 

Branch Leadership & Coaching

· Work alongside branch liquor specialists to improve execution, capability and performance 

· Provide coaching, mentoring and strategic guidance to branch teams 

· Support branches in identifying opportunities to improve customer penetration, basket size and profitability 

· Assist branches in maintaining commercially effective and efficient product ranges 

· Drive accountability and consistency around execution of the national liquor strategy 

Hospitality Beverage Expertise

· Create and support wine lists, cocktail lists and complete beverage programmes for customers 

· Work closely with customers to deliver tailored beverage solutions suited to their venue and customer base 

· Provide insights and recommendations around beverage trends, ranging and menu development 

· Actively spend time in trade building relationships and identifying opportunities within local markets 

Supplier & Internal Collaboration

· Build strong working relationships with supplier partners and key stakeholders 

· Collaborate with suppliers on customer opportunities, activations, training and commercial initiatives 

· Work cross-functionally with branch teams, category, operations and leadership teams to deliver customer outcomes 

· Support the implementation of national supplier and customer strategies 



What Success Looks Like

· Achievement of revenue and gross profit targets 

· Growth in active customer numbers and customer spend 

· Increased customer basket size and category penetration 

· Strong branch engagement and execution across allocated regions 

· Effective management of product ranging and stock efficiency 

· Sustainable and commercially disciplined growth within the business 

· Strong relationships across customers, suppliers and internal stakeholders 



About You

To succeed in this role, you will be a commercially minded hospitality sales professional with strong industry credibility and a passion for the On Premise market.

You will bring:

· Proven liquor industry experience within distribution, wholesale, supplier or hospitality environments 

· Strong understanding of the New Zealand On Premise landscape 

· Experience managing and growing customer relationships at a high level 

· Ability to create and support beverage programmes including wine and cocktail lists 

· Strong commercial acumen with the ability to balance growth and profitability 

· Excellent relationship-building and communication skills 

· A proactive, self-driven and adaptable approach 

· High level organisational and planning capability 

· Willingness to travel frequently throughout New Zealand 



Why Join Bidfood Liquor?

· Join one of New Zealand’s fastest growing liquor businesses 

· Be part of an entrepreneurial and high-growth environment 

· Work within a national business with strong supplier partnerships and market momentum 

· Opportunity to shape the future growth of the business 

· National exposure across some of New Zealand’s leading hospitality venues and groups 

· Dynamic role with autonomy, variety and real impact 

· Competitive salary package including tools of trade 



Location

Based from our Auckland Support Office with frequent national travel required.

